
DIRECT SELLER ENROLMENT AGREEMENT 

 

This Direct Seller Enrolment Agreement (hereinafter referred to as the “Agreement”) sets out 

the terms of association between Nexus Sanghi Private Limited (NSPL), a company registered 

under the Companies Act, 2013 under CIN U10790MP2025PTC074391 and having its 

registered office at 39 BJ Vihar Colony, Indore G.P.O., Indore, Madhya Pradesh 452001, India 

(hereinafter referred to as the “Company”) and the Direct Seller (defined below). 

 

In this Agreement, the Company and the Direct Seller are each referred to as a “Party” and 

they are jointly referred to as the “Parties”. 

 

WHEREAS: 

A. The Company is engaged in the business of marketing, distribution and sales of 

products that are either manufactured under its own trademark or under those of third-

parties through a legally-enforceable licensing arrangement (all such products are 

hereinafter referred to as the “Products”). The Company sells the Products through 

in-store sales as well as online sales. All sales are conducted at rates that are equal to 

or less than the Maximum Retail Price described on the Products. 

B. The Direct Seller intends to participate in the marketing, distribution, and sales of the 

Product as a part of the network of direct selling of the Company and has fulfilled the 

requirements stipulated in this respect by the Company under its ‘Policy Document’. 

C. The Parties have agreed that the appointment of the Direct Seller shall be on the terms 

and conditions contained in this Agreement. 

 

NOW THIS AGREEMENT WITNESSETH AS UNDER: 

 

1. DEFINITIONS AND INTERPRETATION 

1.1. Definitions 

(a) “Act” means the Consumer Protection Act, 2019 (35 of 2019). 

(b) “Agreement” means this Direct Seller Enrolment Agreement. 

(c) “Applicable Laws” means all laws (including the Act and the Consumer 

Protection (Direct Selling) Rules, 2021), statutes, common law, regulations, 

ordinances, codes, rules, guidelines, orders, permits, approvals of any 

governmental authority that apply to the Parties or the subject matter of this 

Agreement. 

(d) “Buyback or Repurchase Policy” means the Company’s Returns and 

Refunds Policy. 

(e) “Cooling-off Period” means the period of thirty (30) days from the date of this 

Agreement within which the Direct Seller can elect to cancel this Agreement 

without resulting in any breach of contract or levy of penalty. 

(f) “Direct Seller” means a person whose details are mentioned in the Direct Seller 

Enrolment Form, who is a person eligible to enter into a business contract as 

per the Indian Contract Act, 1872, who enrols with Company through a legally 

enforceable agreement to undertake direct selling business on a principal-to-

principal basis to be entitled to purchase the Products at a discount for self-

consumption and/or an opportunity to earn income by retailing the Products 

and/or by helping others enrol and retail the Products, and be recognised as 

Nexus Direct Seller. 

(g) “Money Circulation Scheme” means the schemes defined in clause (c) of 

section 2 of the Prize Chits and Money Circulation Schemes (Banning) Act, 

1978 (43 of 1978). 



(h) “Mis-selling” means selling a product or service by misrepresenting in order to 

successfully complete a sale and includes providing consumers with misleading 

information about a product or service, omitting key information about a 

product, or providing information that makes the product appear to be 

something it is not. 

(i) “Nexus Direct Seller”/ “NDS” means the Direct Seller of the Company who is 

in compliance with this Agreement and the Policy Document.  

(j) “Policy Document” means the Company’s Policy and Procedures document. 

(k) “Products” has the meaning ascribed to it in Recital A of this Agreement. 

(l) “Prospect” means a person to whom an offer or a proposal is made by the 

Direct Seller to join the Company as a direct seller. 

(m) “Pyramid Scheme” means a multi-layered network of subscribers to a scheme 

formed by subscribers enrolling one or more subscribers in order to receive any 

benefit, directly or indirectly, as a result of enrolment or action or performance 

of additional subscribers to the scheme, in which the subscribers enrolling 

further subscribers occupy a higher position and the enrolled subscribers a 

lower position, resulting in a multi-layered network of subscribers with 

successive enrolments. 

(n) “Saleable” mean Products (a) that are unused and marketable, (b) which have 

not expired, (c) which are not seasonal, discontinued or special promotion 

Products, and (d) which have been delivered within thirty (30) days preceding 

the date of cancellation or initiation of return, as applicable. 

1.2. Interpretation 

Words and expressions used herein and not defined, but defined in the Act, shall have 

the meanings respectively assigned to them in the Act. 

 

2. REGARDING THIS AGREEMENT 

2.1. This Agreement is entered into between the Parties on a non-exclusive, principal-to-

principal basis and it constitutes a legally enforceable contract between the Parties in 

terms of Section 10 of the Indian Contract Act, 1872. This Agreement, together with 

the Policy Document, contains the material terms of participation of the Direct Seller in 

the Company’s network of direct selling. 

2.2.  By entering into this Agreement, the Parties agree to comply with the provisions of the 

Applicable Laws. 

2.3. The entry into this Agreement and the appointment of the Direct Seller hereunder shall 

not require the Direct Seller to: 

2.3.1. pay of any kind of entry or registration fees,  

2.3.2. purchase any demonstration equipment or materials,  

2.3.3. pay any information retrieval fees, or  

2.3.4. pay any monthly subscription or renewal charges.  

2.4. All amounts paid by the Direct Seller to the Company shall exclusively be towards the 

purchase of the Products by the Direct Seller. It is explicitly clarified that the Direct 

Seller shall not be required to purchase Products for an amount that exceeds what can 

reasonably be sold, consumed, or resold within a reasonable timeframe. 

2.5. Nothing in this Agreement shall establish an employer-employee relationship, joint 

venture, partnership, agency, or any other relationship of any nature between the 

Direct Seller and the Company and nothing herein shall establish the Direct Seller as 

a broker, commercial agent or representative of the company in any capacity other 

than that established hereunder. 

2.6.  The Direct Seller shall not represent or describe themselves as an employee, agent, 

manager, or representative of the Company, nor shall they use any such terminology. 



The Direct Seller hereby agrees to indemnify the Company against any costs or 

damages arising from any misrepresentation of their relationship with the Company. 

2.7. The Company reserves the right to audit the Direct Seller to verify compliance with 

their obligations, with or without prior notice, at its sole discretion. 

 

3.  OBLIGATIONS OF THE DIRECT SELLER 

3.1.  Subject to the continuing compliance with the provisions of this Agreement by the 

Direct Seller, the Direct Seller is appointed and authorised by the Company to 

undertake the direct selling business of the Products on a non-exclusive and principal 

to principal basis. The Direct Seller shall provide such true and accurate information 

and documents that the Company may reasonably require, including the Direct Seller’s 

proof of address, proof of identity, and PAN. All information shall be maintained by the 

Company in accordance with its Privacy Policy. 

3.2.  Notwithstanding anything to the contrary contained in this Agreement, the Direct Seller 

may terminate this Agreement at any time within the Cooling-off Period by an intimation 

to the Company and without being subject to any penalty for breach of contract. This 

right is without prejudice to the Direct Seller’s right to return the purchased Products 

under clause 4.2. 

3.3. The Direct Seller shall be responsible for complying with the provisions of this 

Agreement, the Policy Document, and the Applicable Laws. The Direct Seller 

particularly confirms and assures the Company: 

3.3.1. That they will comply with Rule 6 (Obligations of Direct Seller) of the Consumer 

Protection (Direct Selling) Rules, 2021. 

3.3.2. That if and when they become liable to charge Goods and Services Tax (GST), 

they will register themselves with the GST department and provide the 

necessary information to the Company to enable the Company to give proper 

effect to the applicable GST on the transaction concerning the Direct Seller. 

3.4. The Direct Seller shall be obligated to follow the instructions issued by the Company 

in respect of the practices and methods to be adopted by the Direct Seller. In particular, 

the Direct Seller shall take appropriate steps to ensure the protection of all private 

information provided by a consumer. 

3.5. The Direct Seller will notify the Company of any customer complaints and promptly 

forward all relevant information regarding such complaints to the Company. 

3.6. The Direct Seller agrees and undertakes not to engage in the following practices during 

the term of this Agreement: 

3.6.1. The Direct Seller shall not engage in any Mis-selling, misleading, deceptive, or 

unfair trade practices in the course of their activities. 

3.6.2. The Direct Seller shall not use Mis-selling, misleading, false, deceptive, or 

unfair recruiting practices, including the misrepresentation of potential sales, 

earnings, or the advantages of direct selling to any prospective direct seller. 

3.6.3. The Direct Seller shall not make any factual representations to a prospective 

Direct Seller that cannot be verified, nor make any promises that cannot be 

fulfilled. 

3.6.4. The Direct Seller shall not knowingly make, omit, or cause any representation 

relating to the direct selling operation, the remuneration system, the agreement 

between the Company and the Direct Seller, or the Products being sold, that is 

false or misleading. 

3.6.5. The Direct Seller shall not require or encourage any other direct sellers of the 

Company recruited by them to purchase the Products in unreasonably large 

amounts. 



3.6.6. The Direct Seller shall not repackage, alter, or modify the packaging or labelling 

of any Products. 

3.6.7. The Direct Seller shall not provide or use any literature or training materials that 

have not been issued, approved, or authorised by the Company. 

3.6.8. The Direct Seller shall not require any prospective or existing direct sellers of 

the Company to purchase any literature, training materials, or sales 

demonstration equipment unless such material, etc. are specifically authorised 

by the Company. 

3.6.9. The Direct Seller shall not sell any Product on any e-commerce platforms or 

marketplace or on any forum that offers auction as a mode of selling. 

3.7. The Direct Seller shall bear all costs and expenses of conducting their business under 

this Agreement, including but not limited to its staff salaries, telecommunication, 

mailing, conveyance, and business entertainment. The Company is not required to 

reimburse any expenses incurred by the Direct Seller in the performance of their 

obligations hereunder. 

3.8. The Direct Seller will attend the Company’s mandatory orientation session. 

3.9. The Direct Seller will be eligible to represent himself as the Nexus Direct Seller till the 

time he remains in compliance with the terms of this Agreement and the Policy 

Document, and this Agreement is not terminated by either Party. 

 

4. RIGHTS OF THE DIRECT SELLER 

4.1. The Direct Seller shall be entitled to purchase the Products from the Company under 

the terms of this Agreement by submitting a duly completed ‘Order Form’. The 

Company shall not compel or induce the Direct Seller to purchase the Products in an 

amount that exceeds an amount that can be expected to be sold to consumers within 

a reasonable period of time. 

4.2. The Direct Seller shall be entitled to cancel an Order and/or return the purchased 

Products in a Saleable condition to the Company to avail a refund or replacement in 

respect of such Purchases as per the Company’s Buyback or Repurchase Policy. 

4.3. The Direct Seller shall be entitled to periodic information concerning the sales, 

purchases, details of earnings, and other relevant data in respect of their transactions 

with the Company. 

4.4. The Direct Seller shall be entitled to the following rights and privileges, subject to the 

terms and conditions of this Agreement and the Company’s policies: 

4.4.1. The receipt of a unique user ID, which may be used by the Direct Seller for 

identification purposes and to access their account with the Company. 

4.4.2. The right to purchase the Products at discounted prices, being prices below the 

Maximum Retail Price, as authorised by the Company. 

4.4.3. The right to enrol eligible individuals as customers or direct sellers, in 

accordance with the Company's policies. 

4.4.4. The right to promote the Products and receive commissions on purchases 

made by customers introduced by the Direct Seller. 

4.4.5. Subject to the applicable policies of the Company, the right to sell the Products 

at prices determined by the Direct Seller, retaining the difference between the 

purchase price paid to the Company and the sale price charged to customers. 

4.4.6. The right to participate in promotional events, incentive contests, and other 

programmes organised by the Company. 

4.4.7. The right to participate in training, motivational, and recognition events 

sponsored by the Company, subject to the payment of applicable charges, if 

any. 



4.4.8. The right to establish their own goals, working hours, place of business, and 

methods of sale. 

4.5. The Direct Seller agrees as under: 

4.5.1. The Company may revise the terms of this Agreement, any policy, or the Policy 

Document from time to time by publishing the amended Agreement, policy, or 

Policy Document, as the case may be, on its website. Continued participation 

in the activities specified in clause 4.4 above, or acceptance of any associated 

benefits under this Agreement, shall constitute the Direct Seller’s acceptance 

of the terms of this Agreement, the Company’s policies, and the Policy 

Document and any subsequent amendments thereto. 

4.5.2. The Direct Seller’s association hereunder is on a non-exclusive basis, and the 

Company has the right to engage other direct sellers as it deems appropriate. 

 

5. COMPENSATION OF THE DIRECT SELLER 

5.1.  The Direct Seller shall be entitled to compensation as per the ‘Compensation Plan’ of 

the Company. Under the Compensation Plan, the Direct Seller shall be eligible for 

sales incentives (by whatever name called) based on the volume of business 

transacted by them, in accordance with the terms and conditions of the Compensation 

Plan. 

5.2.  The Direct Seller acknowledges that the effect of the applicable taxes, including GST 

or other taxes, on their compensation has been duly communicated and understood. 

5.3.  The Direct Seller shall not receive any incentives or remuneration based on the 

recruitment, enrolment, action or performance of new prospects, except where the 

benefit is as a result of sale of the Products by such person after due enrolment as a 

Direct Seller with the Company.  

5.4.  The Direct Seller understands that income in the form of commission or remuneration 

is contingent upon consistent and genuine sales efforts, and the earning potential is 

dependent on the Direct Seller’s continuous efforts to augment Product sales and 

marketing activities. The Direct Seller acknowledges that neither the Company nor any 

of its other direct sellers has given any assurance, inducement, or promise to the Direct 

Seller as to any minimum level of sales or income on account of enrolling as a direct 

seller of the Company. 

5.5.  All financial dues owed to the Direct Seller shall be paid and any withholding shall be 

conducted in a commercially reasonable manner, in accordance with the Company’s 

established practices. 

5.6.  The Direct Seller acknowledges that the Company may, at its sole discretion, alter, 

amend, or reduce the amount of commission or remuneration payable to the Direct 

Seller by updating the Compensation Plan from time to time, without prior notice. 

 

6. MATERIAL TERMS 

6.1. The Direct Seller is entitled to cancel this Agreement without resulting in any breach of 

contract or levy of penalty during the Cooling-Off Period and return any Products as 

per the Company’s Buyback or Repurchase Policy.  

6.2. The Company has established and shall maintain a grievance redressal mechanism 

for consumers. The details of the grievance redressal committee are available on the 

Company’s website. The Company also maintains a customer care service to facilitate 

complaints and track their resolution. 

6.3. The Company offers a refund or buy-back guarantee on Products to the Direct Seller 

in accordance with the terms of its Buyback or Repurchase Policy, under which the 

Direct Seller can exercise the option to return Saleable Products. 



6.4. All products are covered by the warranties provided by the Company. These warranties 

are contained in the Company’s Product Warranties. 

6.5. The Direct Seller acknowledges that they have read, understood, and have agreed to 

abide by the above policies. 

 

 

7. CONDUCT OF DIRECT SELLER 

7.1. The Direct Seller shall not engage in any misleading, deceptive, or unfair trade 

practices. This includes Mis-selling, misrepresentation of sales, earnings, and the 

advantages of direct selling, misrepresentation of the Product(s), making unverifiable 

claims, or engaging in practices that may harm the reputation of the Company. Any 

violation may result in termination of this Agreement with the Direct Seller, effective 

immediately. 

7.2. The Direct Seller shall not engage in any Mis-selling, misrepresentation regarding the 

Company’s operations, including the remuneration system, the Products being sold, or 

any claims about the potential earnings from Direct Selling. The Direct Seller is 

prohibited from using false or deceptive practices in their recruitment activities or 

interactions with prospective or existing direct sellers of the Company. Violations may 

result in immediate termination of the Direct Seller’s association with the Company 

established under this Agreement. 

7.3. The Direct Seller shall not engage in the unauthorised use of the Company’s 

intellectual property, including the Company’s name, logo, or other materials, in any 

form of advertising, promotional, or marketing activities, without prior approval from the 

Company. Additionally, the Direct Seller shall not employ or use materials not approved 

by the Company in the promotion, marketing, and sales of the Products. 

7.4. In order to avoid a conflict of interest, the Direct Seller agrees not to market, promote, 

or sell Products of any other organisation, except the Company’s Products, during the 

term of this Agreement. 

7.5. The Direct Seller shall ensure that all representations made regarding the Company’s 

Products are truthful, accurate, and consistent with the information provided in official 

Company publications and on the Company’s website. 

 

8. INTELLECTUAL PROPERTY 

8.1. The Company is the sole and exclusive owner of all intellectual property, including but 

not limited to the Company’s product names, trademarks, trade names, trade dress, 

patents, copyrights, and trade secrets (collectively, “Intellectual Property”).  

8.2. Unless otherwise communicated by the Company, the Direct Seller is granted a limited, 

temporary, revocable, and non-transferable license to use the Intellectual Property 

solely for the purpose of advertising the Company’s products and promoting their 

business in accordance with the provisions of this Agreement. The Direct Seller shall 

not use any Intellectual Property for any other purpose. The limited license granted to 

the Direct Seller to use the Intellectual Property shall immediately and automatically 

terminate upon the termination of this Agreement, regardless of the reason of such 

termination. 

8.3. During the term of this Agreement, the Direct Seller shall have the right to indicate to 

the public that they are an authorised direct seller of the Company’s services. Nothing 

in this Agreement grants the Direct Seller any right, title, or interest in the Company’s 

trademarks. At no time, during or after the term of this Agreement, shall the Direct 

Seller challenge or assist others in challenging the Company’s trademarks or the 

registration thereof, nor attempt to register any trademarks, marks, or trade names that 

are confusingly similar to those of the Company. 



8.4. The Direct Seller shall not: 

8.4.1. Attempt to claim or register any Intellectual Property. 

8.4.2. Use any Intellectual Property, or any derivative or confusingly similar variation 

thereof, in any manner, including in a business name, website URL, or email 

address. 

8.4.3. Use the Company’s name in a social media handle or username unless it 

clearly indicates that the Direct Seller is an independent entity and a Direct 

Seller of the Company’s Products. On the termination of this Agreement, the 

Direct Seller shall forthwith cease its use of the Company’s name as above, 

without seeking compensation for any loss caused thereby, including, without 

limitation, the loss of followers or subscribers or search engine ranking, as the 

case may be. 

8.4.4. Record or reproduce any audio or visual materials that use the Intellectual 

Property. 

8.4.5. Publish, or cause to be published, in any written or electronic media, the name, 

photograph, likeness, copyrighted materials, or property of individuals 

associated with the Company. 

8.5. Upon the termination of this Agreement, the Direct Seller shall: 

8.5.1. Immediately cease the use of all Intellectual Property. 

8.5.2. Return all physical copies of the Intellectual Property to the Company at their 

own cost and efforts. 

8.5.3. Permanently delete any electronic copies of the Intellectual Property from their 

devices and systems. 

8.5.4. Update its social media handles, URLs, and postings (including past postings) 

to remove any references to the Intellectual Property. 

 

9. CONFIDENTIALITY 

9.1. The Direct Seller acknowledges that, by reason of their relationship with the Company 

under this Agreement, they will have access to certain information and materials 

concerning the Company’s business plans, customers, technology, and Products 

(collectively, “Confidential Information”). This confidential Information is of 

substantial value to the Company, and such value would be impaired if the information 

were disclosed to third parties.  

9.2. The Direct Seller agrees that they shall not use any Confidential Information for their 

own benefit or for the benefit of any third party, nor shall they disclose any such 

Confidential Information to any third party, except as expressly permitted by the 

Company. 

9.3. The Direct Seller agrees not to publish any descriptions of the Company’s products or 

services beyond the descriptions published by the Company. Upon termination of this 

Agreement, the Direct Seller shall immediately cease the use or disclosure of any 

confidential Information of the Company. 

 

10. SUSPENSION AND TERMINATION OF AGREEMENT 

10.1. The Company reserves the right to suspend the operation of this Agreement at any 

time due to a change in its own licence conditions, upon instructions from the 

competent government authorities, or owing to business exigencies. The Company 

shall not be liable to the Direct Seller for any damage or loss caused as a result of such 

suspension. 

10.2. The Company may, without prejudice to any other remedy available to it, terminate this 

Agreement by providing the Direct Seller with a written notice of thirty (30) days under 

any of the following circumstances: 



10.2.1. The Direct Seller fails to perform any obligation under this Agreement or 

breaches any provision of this Agreement. 

10.2.2. The Direct Seller’s failure to rectify, within the prescribed time frame, any defect 

or issue as pointed out by the Company. 

10.2.3. The Direct Seller becomes insolvent or bankrupt. 

10.2.4. The Direct Seller becomes involved in any criminal proceedings or cases. 

10.2.5. The Direct Seller engages in any activities that the Company considers 

unethical, immoral, illegal, or prejudicial to the interests of the Company. Such 

activities include providing false or misleading information to a customer or a 

prospect, being convicted of an offence punishable by imprisonment, being 

declared bankrupt, being deemed mentally unfit to enter into a contract, 

migrating from India, etc. 

10.2.6. The Direct Seller has failed to make any sales for a continuous period of up to 

two years. 

10.2.7. The Direct Seller is found to have engaged in embezzlement of cash, cheques, 

or demand drafts received by customers on behalf of the Company. 

10.3. The Company may terminate this Agreement immediately by written notice if the Direct 

Seller is found to have engaged in any criminal activity, including fraud or deceptive 

practices that may bring disrepute or be injurious to the Company or its goodwill. 

10.4. The Direct Seller may terminate this Agreement with a thirty (30) day written notice to 

the Company. 

10.5. Immediately upon the termination of this Agreement, the Direct Seller shall cease 

representing themselves as the direct seller of the Company. 

 

11. INDEMNIFICATION FOR DISREPUTABLE CONDUCT 

11.1. The Direct Seller agrees to indemnify the Company against any costs, damages, or 

liabilities arising from the activities of the Direct Seller that bring disrepute to the 

Company or its Products. 

11.2. The Company shall have the right to seek injunctive relief against the Direct Seller in 

any court of competent jurisdiction in India. 

 

12. LEGAL COMPLIANCE 

12.1. The Direct Seller shall comply with all applicable laws, policies, rules, and regulations, 

whether local or central, and keep the Company indemnified against any claims, 

actions, or penalties arising from the Direct Seller’s breach of any such laws. 

12.2. Both the Company and the Direct Seller shall comply with the provisions of the 

Consumer Protection Act, 2019, and the other applicable regulations. 

12.3. The Direct Seller acknowledges that neither the Company nor the Direct Seller is 

involved in any Money Circulation Scheme or Pyramid Scheme. 

12.4. Each Party is responsible for all taxes applicable to such Party under the relevant laws 

and arising as a result of or in connection with this Agreement or the transactions 

contemplated by this Agreement. 

12.5. The Direct Seller acknowledges that if they are employed with any governmental 

agency, the Indian armed forces, or any such establishment that prohibits part-time or 

full-time work, or restricts the earning of remuneration or commissions, they will not be 

eligible to enter into this Agreement. 

 

13. MISCELLANEOUS PROVISIONS 

13.1. The Company will not be responsible for delays and failures in performing its 

obligations due to circumstances beyond its reasonable control. 



13.2. The Direct Seller enters into this agreement voluntarily, without coercion or undue 

influence, and fully understands that earnings are based on individual sales efforts and 

not on investment plans or schemes. 

13.3. The identity card issued to the Direct Seller shall remain the property of the Company. 

Upon termination or expiration of this Agreement, the Direct Seller shall return the card 

without delay. In cases where the identity card is issued digitally, upon termination or 

expiration of this Agreement, the Direct Seller shall cease their use of the identity card 

and delete all copies of the identity card that are in their possession. 

13.4. This Agreement shall become effective upon acceptance by the Company. The 

Company reserves the right to reject the agreement at its sole discretion, particularly 

if, in the opinion of the Company, at the time of execution the Direct Seller has provided 

information that is incomplete, inaccurate, or misleading. 

13.5. The Direct Seller confirms that (a) the policies (including the Policy Document) listed 

under clause 6 (Material Terms) are available on the website of the Company, (b) the 

Direct Seller has reviewed these policies before the execution of this Agreement, and 

(c) the Direct Seller shall abide by the provisions of these policies. 

13.6. Each Party agrees that this Agreement and any other documents to be delivered in 

connection herewith: (a) may be provided electronically (including, in the case of the 

Company, over the website of the Company), and (b) if required to be signed, may be 

electronically signed, and that any electronic signatures appearing on this Agreement 

or such other documents are the same as handwritten signatures for the purposes of 

validity, enforceability, and admissibility of this Agreement. 

13.7. The Parties agree that this Agreement shall be governed by and construed in 

accordance with the laws of the Republic of India and the courts in Indore, Madhya 

Pradesh shall have exclusive jurisdiction to settle any dispute or claim (including non-

contractual disputes or claims) arising out of or in connection with the Agreement or its 

subject matter. Each Party irrevocably agrees not to claim that the courts of Indore are 

not a convenient or appropriate forum. 

13.8. The Direct Seller confirms that they have (a) read this Agreement, the Policy 

Document, and the Company’s policies referred to in clause 6 (Material Terms), or (b) 

this Agreement, the Policy Document, and the Company’s policies referred to in clause 

6 (Material Terms) have been read out to them in the vernacular language known to 

them, and they have signed this Agreement in confirmation of the acceptance of the 

provisions of this Agreement and the said policies. 

 

BY PROCEEDING WITH THE ENROLMENT PROCESS, THE DIRECT SELLER AGREES 

THAT: 

A. THEY HAVE READ THE PROVISIONS OF THIS AGREEMENT AND THE OTHER 

DOCUMENTS REFERRED IN THIS AGREEMENT AND  

B. THEY AGREE TO BE LEGALLY BOUND BY THE TERMS OF THIS AGREEMENT 

AND THE OTHER DOCUMENTS REFERRED IN THIS AGREEMENT. 

 

 

Tick Box: Compensation plan  

Tick Box: Code of conduct  

Tick Box: Policies and Procedures  

Tick Box- KYDS Disclaimer    

 

the button for the next (application) gets activated once the applicant accepts by 

clicking on all 3 documents (which open in the form of a pop up - downloadable)  

 



[End of Direct Seller Enrolment Agreement] 

[End of Document]


